TURSSA elects new board of directors

Thae Turkey Ship Suppliers Association [TURSSA) has heldd its fourth
ordinary general assembly meeting at the Sheraton Hotel, Istanbul,

and started 2071 2with a newly elected Board of Directors - which featiunes
George Saris a8 President, Abdu heahit Simses as EoscutivieVice Presicent,
Osman Bilgin as Secretary General, Ibrahim Mete as Treasure and Hakan
Crofjan Kayali as Board Membar,

The asscaation whikch was fommed in 2004, has seen its membership grow from
16 founding members to its current membership of 29, As Mr Saris
confirmed at the mesting, Turkey remains a strategically important bocation
fowr international trade, particularly as the Dardanelles and Baspharus
straits serve as avital link between the Mediterranean and the Black 5ea

As Mr. Saris noted, the main objective for the Management Board of TURSSA will be to lberate the ship supply
inedustry fromm curment procedural incormeniences, whike ncreasing the global competitiveness of Turkish suppliers,
aiming for Turkey 1o becorme ane of the word’s main supply ports, Mr Saris said TURSSA will focus on
the compliance with and implementation of EL reg ulations of relevance to the industry ard will take a
mare active role in QCEAN meetings.

"TURSSA will try to find solutiens, in order ta simplify the documentation and administration procedures
of customs, tax, veterinarian and port awthorities, inorder to provide fast, quality and competitive services to
wessels passing through Turkish waters, By creating sol idanity, dialogue aned synergy amaong the members, the
Turkish ship supply industry will move forward and increase its contribution to the Turkish economy,”
Mr. Saris added.

Mr. Sarls cuncluded by noting how TURSSA has advanced a great deal since Its farmation to become
a plotform where all members share a professional unterstanding of the supply business and meet
to discuss important issues and create values for everyone, "We balieve the futue is bright for the Turkish
ship supphy industry in terms of competitiveress and operational efficiency and in the new pariod our
managermnent team will de its part preperly 1o make it happen *

r Sairs said.



Globall success for Turkish ship supplier

Turkish company AVS Global Ship Supply says despite the gloomy economy it is going from strength to
strength building up a solid international customer base.

Marking 10 years in business |ast year, founder Vahit SIMSEK, whose family has been invalved in ship
supply since 1976, said the company had achievedits two main ambitions - to serve the supply needs of
its customers internationaly and to establish mutually Beneficial, long tenm par tnerships with ship chandiers
around the world.

Intitially established to serve the supply need of Turkish ship owners in international ports, AVS Global
Ship Supply currently serves 160 fleets in over 90 countries.

"When you have the turst of a customer base that been building for more than 35 years, you are bound
to got asked for assistance when It comes 1o recommending reliable suppliers around the world," said Nr.
Simisek.

“We took this one step further by not just recommending but actually coordinating their purchasing
requests”

He added :" Ship Supply is a very competitive business and, these days, a very risky business. | think the
main reason for our successis that we have a strong supplier network that ve have added value to,

“With the safety net that we provide to our supply partners, working with AVS means you increase your markiet
share without any additional marketing costs and your paymentis guaranteed. Our supply partners have also
taken advantage of the opportunities we provide through our group companies which means new incoms
streams from them.”

some of the the companies collaborating with AVS Global Ship Supply include 155A members Salvo
Grima from Malta, Promed from ltaly and Spanish supplier Cisam.

Cisam Operations Manager Mario Adam, Said: * working with AVS has opened up a whole new market
which, by our own means, we were nat able to develop but now, under the guidance of AVS, and their
wide portfolio of clients, it is becoming a very important playground for our company.”

Andrew Camilleri, Sales Manager for Salvo Giima, Added: * Their knowledge of the market is an aid for us.
Whenever we need assistance of any kind, A¥5is always prompt in helping us the best way it can”
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